
Example

If you write a six-month auto 
policy with a total premium 
of $600, the typical earned 
premium after cancellation 
for nonpayment would be 
$100. Using the commission 
rate of 15%, the commission 
reversal you would see on 
your commission statement 
would be $15.
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Currently, Safeco pays commission upfront and in full 
for new and renewal business, and when a policy 
cancels midterm, we reverse the commission on 
unearned premium immediately upon cancellation.

In order to bring Safeco’s commission policy in line 
with industry standards, we will now also reverse the 
commission on earned premium that Safeco was owed 
for policies with at least $50 of unpaid earned 
premium.

We are launching this change for all policies that have 
canceled for nonpayment and reached the 180-day 
post cancel date. During this 180-day period, Safeco 
makes every effort to collect the owed premium from 
the policyholder. At 180 days, we write off the unpaid 
earned premium as bad debt and cease collection 
efforts. This will trigger a reversal of the commission paid on the unpaid earned premium.

Beginning with commission statements available in July, you might see a commission 
reversal on the amount of unpaid earned premium that Safeco was due for policies with at 
least $50 earned premium that canceled 180 days ago, in the month of December 2010.

The commission reversal will appear as a negative amount in the “Miscellaneous” section on 
printed commission statements as “COMMISSION REVERSAL” and online statements as 
“COMM-RVRSL.”

If you have any questions, please contact your Territory Manager, Agency Specialist or 
Account Executive.
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The audience for this information is intended to be insurance agents and brokers nationwide and is therefore general in nature. Every agent and 
broker is responsible for knowing the guidelines and laws that govern rating, underwriting and claims handling in their states. Nothing stated herein 
creates a contract. All statements made are subject to the provisions, exclusions, conditions and limitations of the applicable insurance policy. If the 
information in these materials conflicts with the policy language that it describes, the policy language prevails. 

Safeco Agent may include "forward-looking statements" about our financial condition, results of operations, plans, objectives, future performance 
and business, which are usually identified by the use of words such as "can," "will," "may," "anticipates," "believes," "estimates," "expects," 
"projects," "plans," "predicts," "continues," "intends," "should," "would," “hopes”, “helps” or similar expressions. Because these forward-looking 
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are beyond our control or are subject to change, actual results could be materially different. We may not update these forward-looking statements, 
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